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Section 1

Trends in Wealth Management
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What do managers have to say about?

e Focus on Wealth Management services
(rather than classic Private Banking)

e Financial intermediaries

e Tightening regulation

Source: Anticipating a new age in wealth management,

Global Private Banking and Wealth Management Survey 2011, PWC
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This trend will set the ground for shifting from private banking to wealth

management

Client's segment and sub segment

Clients with less than $1M

Wealthy families

Local domestic entrepranaurs

Retired individuals
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Professionals (e.q., lawyers, doctors, accountants)

International entrapranaurs

Local domestic privataly-held SMEs (small/meadium size enterprises)

Domestic family owned business principals/operations

International family cwned business

Sports and entartainment personalitites

% 5% 10% 15% 20%
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Source: Anticipating a new age in wealth management,

Global Private Banking and Wealth Management Survey 2011, PWC
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...More sophisticated
clients will seek
sophisticated
solutions...



Financial Intermediaries, top priority

In 2011 Private Banking and Wealth Management Survey (PWC) respondents were asked to rank
their three strategic priorities. They have ranked Gaining more clients through referrals from professional

intermediaries, as top priority. Improving the overall client experience ,and hiring senior relationship
managers were also included in the top 3.

Source: Anticipating a new age in wealth management,

Global Private Banking and Wealth Management Survey 2011, PWC
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...Recognizing single & multi
Jamily offices as value pariners
seeking different solutions than
the beneficial owner...



Cross border capital flow comes with tightening Regulatory Framework

Regulatory specific concerns

Meeting tax transparency requirsments

Mora regulatory convargencs across borders

—
S During the last few years, governments
=~ have introduced new regulations at
B ] country, regional and global levels (e.g.,
Homs Y o Basel lll regulatory framework). The pace
Bﬁf?f”'f‘*“‘“‘""“% | and complexity of regulation shows no sign
Anticipating and managllng|nc:rea5|ngTegulatnryre-qmrements Of S|OW|ﬂg down for -the foreseeable future
e For the first time, this affects every market
Me.et.lngmnrestnngmtcrossl.:orderbanl-clngre-qwrements faCIr]g aspect Of 'the bUS”’]eSSI |nclud|ng
Tanng s competenceenatt capital allocations and office locations.
Drata privacy and data protection
I
Consumer protection agenda
E—
Compensation
g —
RDR
— ... Wealth managers need to meet
— . .
poree e — not only industry regulations and
Conflict of interasts ° (]
E— = requirements but also customer's

- tax and regulatory environment...
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Not at all concermed Mot concemed [l Concerned [ Very concemed

% UBS Source: Anticipating a new age in wealth management,
Global Private Banking and Wealth Management Survey 2011, PWC



So what is the difference?

Private Banking

Emphasizes the relationship as leading
indicator

For illustrative purposes only
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Wealth Management

Emphasizes different solutions to the
client's complex set of needs

Manage your
financial assets

<<

You

Maximize the Create lasting
value of your family wealth
business

For illustrative purposes only



The spectrum of Wealth Management services

Discretionary Mandates
Advisory Mandates
Investment Funds
Nonrtraditional Asset Class
Structured Products
Cash Products
Trading

« Financial Planning

* Succession Planning
« Pension Planning

« Life Insurance

» Corporate
« M&A

* IPO
* Networking

Vlortgages
« Lombard
« Financing

For illustrative purposes only
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Section 2

WM trends in Israel



The Bachar Reform 2005
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Local Discretionary Services Local Discretionary Services

For illustrative purposes only
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For illustrative purposes only

The Bachar Reform 2005

The Bachar reform of 2005 requires banks to sell off mutual and
provident funds; most banks sold discretionary together with
these fund activities
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. Banks subsequently focused on banking and product-centric
investment advice — significantly curtailing their investment

capabilities
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Investment houses acquired the investment product and
portfolio management capabilities

Due to their business model, investment houses focus on
product promotion in the retail segments and wholesaling their

Local Discretionary Services products to banks

% UB S For illustrative purposes only For illustrative purposes only 10
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Core Business Limited

Different providers for different needs |

Local Banks Local Investment houses

'Advisory Services

International
(off-shore)

Israel

(On-shore)

Discretionary Services

offered via subsidiaries
For illustrative purposes only

Global Banks

International
(off-shore)

Israel

(On-shore)

Discretionary Services

Offering mainly discretionary global services. Advisory services mainly through [@ai=iglglef a1l A=l e n A=l le= slegigi | [ele= ] =ale pRi=iig = iile)a =1 @ elgla=lani = Rilgle)
mainly on integrative services, choosing best of breed providers

dedicated booking center. Limited offices with marketing license.

% UB S For illustrative purposes only

Offering mainly local advisory services. Complementary global/disc services are | Offering mainly local discretionary services. Exposure to global markets via

limited amount of dedicated funds or FIM agreement
For illustrative purposes only

Family Offices

(On-shore)

Advisory Services

International
(off-shore)

Israel

(On-shore)

Discretionary Services

'Advisory Services

International
(off-shore)

Israel

Discretionary Services

For illustrative purposes only
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Comprehensive Wealth Management in Israel

UBS Wealth Management Israel

. . Wealth Planning &
Philanthropy Services* 9
P Family services*
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Investment Banking* Other related services*

*provided by UBS AG, for illustration only
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Value proposition

Investment Strategy Planning

Holistic Wealth & Needs Analysis

Wealth Planning

—

Domestic ILS! investments Global investments

Active Advisory on
domestic assets
Open guided
architecture of ILS
products

Risk management

Discretionary Mandate

Disciplined Investment
process

Focus on asset
allocation not stock
picking

Active advisory
Research-based advice
IPS Solutions

Discretionary solutions
GLAM Solutions

Locally licensed PMs & CAs JLocal CAs supported by QD C

Consolidated Portfolio View

—

On-Going Advise and Review of Needs
Family Services Solutions

Note: 1) Israeli New Shekel
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Disclaimer

This document is intended for information and marketing purposes only and does not constitute an offer or solicitation of an offer to purchase or
sale investment instruments or to engage in financial services. This material shall not be construed as an investment marketing and/or investment advisory
and is not a replacement for an investment advisory and/or investment marketing provided by a licensee adjusted to your financial needs and your unique
personal characteristics. UBS Israel ("UBS") retains the right to change the range of investment instruments and financial services it offers and the prices
thereof at any time without prior notice.

Although all the information and opinions contained in this document have been obtained from reliable sources and in good faith, UBS gives no warranty,
whether express or implied, as to the accuracy or completeness of such information. All information, opinions, and the prices given, are current only at the
time of publication and may be altered without warning.

The source of all information is UBS, unless otherwise stated. UBS specifically prohibits the passing on or reproduction of all or part of this material
without prior written permission given by UBS, and accepts no liability whatsoever for actions of third parties in this respect. In particular, this document is
not intended for distribution into the US and/or to US persons or in jurisdictions where its distribution by UBS would be restricted.

UBS does not provide any legal or tax advice and makes no representations as to the tax treatment of assets or the investment returns
thereon both in general or with reference to specific client's circumstances and needs. You are therefore recommended, before making an
investment, to seek advice from an independent expert on the effects of the investments referred to, on their economic, legal and fiscal
implications and the suitability of specific investment instruments and financial services.

UBS is a premier global financial firm offering wealth management, asset management and investment banking services from its headquarters in
Switzerland and its authorised operations in over 50 countries worldwide to individual, corporate and institutional investors.

In Israel UBS AG is registered as Foreign Dealer in cooperation with UBS Wealth Management Israel Ltd., a wholly owned UBS subsidiary. UBS Wealth
Management Israel Ltd. is a Portfolio Management licensee which may engage in Investment Marketing, and is regulated by the Israel Securities Authority.
© UBS 2012. All rights reserved.



